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A FEW HIGHLIGHTS FROM THE
ADVISER PRICING MODELS

RESEARCH REPORT
THIRD EDITION

275 ADVICE BUSINESSES
AROUND AUSTRALIA

(plus a couple from the US and Canada)
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Of the 91.4% who charged an upfront fee,

the following models were used:
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Engagement Fees other than
Insurance-only advice:
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$0 $1000 $1,500 $2,500 $3,500 $4,500 $5,500
Fees $

l Comprehensive Advice - Average $3,723

[ | Comprehensive Advice incl. Insurance - Average $3,922

L . Limited Scope Advice - Average $1,485

Number of participants who get
paid fees for insurance-only advice

average
paraplanner

charge-out rate

CASE STUDY 2/5

Joe & Tina - Ongoing Fees
Assuming the adviser will manage $330,000 FUA:

~¥ Average $2,646
30%
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Highest $5,100
20%

15%

Frequency %

10% A

5%

$0 $1,000 $1,600 $2200 $2,800 $3400 $4,000 $4600 $5200 Mo
Fee Per Annum

*Lowest fee other than those who charged nil up front and

g
put client on an ongoing monthly fee immediately.

14% of participants stated that they wouldn't take Joe and Tina
on as clients (not in their target market.)

0 will decrease or offset
their fee when they receive
ﬂ insurance commissions.

o The amount of info
o this infographic covers.

or the FULL

ELIXIRCONSULTING.COM.AU


https://sd133.infusionsoft.com/app/storeFront/showProductDetail?productId=49
https://sd133.infusionsoft.com/app/storeFront/showProductDetail?productId=51
http://www.elixirconsulting.com.au



